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MESSAGE FROM TOM FRYE 
Managing Director, Nashville

Last year at this time we were reveling 

over the results of 4th quarter 2010. 

Through the year 2010, the Nashville 

commercial real estate market had been 

gathering strength. The final burst of year 

end closings teased us into believing 

that perhaps better things awaited in 2011. Though absorption 

numbers of office and industrial space improved significantly and 

vacancy rates slipped down, financial results were mixed.

General brokerage activity was steady, multi-family sales sizzled. 

Our Capital Markets unit enjoyed a great year structuring 

acquisition financing. Project Management also turned in 

wonderful results, as many of our clients elected to remodel 

existing space and build out expansions as well. There are always 

bright spots for which we are genuinely grateful.

Generally, what we are forecasting is more of what we have 

seen this past year, incremental improvement, still waiting for the 

break out. As is our practice, our professionals share with you in 

this Outlook their views in their particular areas of concentration. 

If you have questions, ask us. Our individual profiles can be 

found at www.cbre.com/nashville.

Wishing all of our readers the best in 2012.

http://www.cbre.com/nashville
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For our market overview, CBRE has designated 

418 office buildings as index properties. This 

index consists of marketable, Class A, B or C, 

multi-tenant, 10,000 square feet and larger 

buildings. The market totals 32.2 million 

square feet. Direct vacant space totaled 4.0 

million square feet at the end of 2011, resting 

at an overall vacancy rate of 12.7% across all 

submarkets.

officeMarket

ourPROFESSIONALS ::

userREPRESENTATION
Ken Leiser	 Senior Vice President    
Harrison Johnson	 Senior Vice President 
Jazmen Francis 	 Senior Associate 
Danielle Henderson	 Client Services Coordinator

brokerageSERVICES

Janet Sterchi	 Senior Vice President 
Douglass Ryan	 Vice President
JT Martin	 Vice President
Taylor Hillenmeyer	 Vice President
Danielle Henderson	 Client Services Coordinator
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VACANCY ::

Market vacancy has dropped over the year; due primarily to the abrupt stop in new office product being 

delivered to the market and the continued demand for large space. Considering the shaky economy, 2011 

was a good year for the office market. Vacancy across the Nashville MSA decreased from 13.9% at the 

close of 2010, to 12.7% at the close of 2011. The vacancy is expected to continue to drop, as we only 

saw 166,617 square feet of new space deliver to the market in 2011 and only 68,617 square feet of that 

remains vacant.  Tenant activity remains steady and the vacant space continues to dwindle, especially in the 

Cool Springs/Brentwood submarket. Vacancies remain high in the Airport North and CBD but it is expected 

that those numbers will begin to drop in 2012. CBRE Brokers believe the outlook for vacancy rates in the 

2012 office market can only be positive and that our current vacancy rate of 12.7% will be closer to 12% 

this time next year.  

Absorption ::

Annual absorption of office space is the NET of all space during the year taken by occupancy minus the 

amount that is vacated and put back onto the market. Lease renewals by existing tenants do not influence 

absorption unless additional space is taken or unless the lease is renewed for a lesser amount of space. 

On an average year the market will absorb between 700,000-750,000 square feet of office space. This 

past year, even with an unsteady economy, our absorption was approximately 658,000 square feet, only 

100,000 square feet less than a normal year and 61% higher than the previous year. In 2009 we hit the 

bottom, posting 223,929 square feet of black ink, and then we began the climb back to the average. 

2011 outweighed our expectations, as we saw quite a few expansions and several midsize tenants enter 

into the market. Consistent with the trend since the late 90’s, 83 % of 2011 total absorption was in the 

Cool Springs/Brentwood submarket. The CBD saw the second highest activity, with 137,145 square feet 

of positive absorption for the year. A few of the larger move-ins during the year were Jackson National 

Life occupying 154,737 at One Greenway, brokered by CBRE;  HCA’s Parallon Business Services leasing 

82,767 square feet; Healthcare Management Systems taking a total of 80,968 square feet and Tractor 

Supply expanding into an additional 66,000 square feet, all in the Cool Springs/Brentwood submarket.

AsKING RATES ::

The office market’s overall leasing rates closed out the year at $18.03 PSF/YR, down $0.59 from 2010. 

The majority of the submarkets saw a slight decrease in asking rates fourth quarter and the West End/Belle 

Meade submarket posted the highest rental rate, clocking in at $22.18 PSF/YR. The North Nashville and 

MetroCenter submarkets continue to the post the lowest rates, registering at $16.09 PSF/YR and $16.52 

PSF/YR, respectively. At the close of fourth quarter 2011, average asking rates for Class A, Class B and 

Class C space across all submarkets were $21.31 PSF/YR, $16.23 PSF/YR and $13.70 PSF/YR.

4Q2011 Vacancy Rate by Class

Historical Office Average Vacancy Rate

4Q2011 Office Net Absorption by Class
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Well now, what a surprise we witnessed in 2011 with regard to the office absorption 

numbers! 650,000 square feet of net absorption for the year, most of it in Brentwood 

Cool Springs, just destroying our forecast of 400,000 feet. Some of the larger 

transactions included Jackson National Life, Tractor Supply, Medical Reimbursements 

of America, along with a few other significant move- ins within the healthcare 

industry and some shuffling among downtown law firms. Not being embarrassed 

at all by missing our 2011 estimate, we gathered our office leasing professionals to 

see what their thoughts were about this year.

What we gleaned from that discussion was that approximately 450,000  square feet 

of tenants are poised to move into new space. We assumed also that most of the 

new Boyle building (175,000 square feet) would also fill up and we also considered 

the IRS moving into their new, 120,000 square-foot space in Cool Springs. The 

absorption number finally agreed upon for the forecast this year is 650,000 feet. 

Some in our group were inclined to commit to a higher number, but for the fact that 

the primary market, Brentwood/Cool Springs, has no more space. Vacancy is 6% 

in this submarket, a factor that is 50% of the overall market vacancy rate. We also 

assumed that there will be a tenant on the scene to take the space at 300 South 

Second Avenue, downtown. Any positive surprises will probably have to occur in the 

Downtown submarket where large blocks of space are available and the vacancy 

rate is hovering at 23%.

During the recession, office vacancy peaked at 14.4% in early 2010. By the end of 

that year, it improved to 13.9%. That trend continues, with year-end 2011 vacancy 

standing at 12.7%. We expect further improvement in 2012, forecasting year-end 

vacancy to be slightly below 12%, say 11.9%. We would expect o see vacancy 

decrease more rapidly if there was more available space were in submarkets like 

West End, Green Hills or Brentwood/Cool Springs. That is not the case. To really 

impact vacancy in a positive way, large transactions would have to occur Downtown 

or at the Airport. 

A year ago, there was little talk about new office construction. This year saw the 

ground breaking of the first new spec office building since before the recession 

began – that would be Boyle at Meridian in Cool Springs with 175,000 square 

feet. Also poised in the area with available sites are Crescent Resources, Spectrum, 

Highwoods and the Cooper site in Maryland Farms. Highwoods, in fact, will begin 

construction of a build to suit for LifePoint Hospitals to be occupied in 2013. We 

expect that something will happen soon to encourage additional construction to 

begin south of town.

There are plenty of first class alternative sites to the Brentwood/Franklin 

locations. West End, Music Row and the Gulch boast pads ready for 

construction. And there have been tenants taking time for repeat looks at 

all of them. These are excellent locations, and but for the lingering doubt 

caused by the recession, would have seen construction activity by now. 

There is also SoBro to consider and 180 acres at the Airport in Buchanan 

Point. For companies contemplating moves or expansions from other 

cities into Nashville, this array of possibilities is indeed attractive. No 

matter the corporate culture, there is a location here that matches. 

Our conclusion for the forecast is that this will not be a break out year…

probably more of what we have just experienced. As attitudes improve, 

so will our market. We will see incremental gains, but there will be a 

moment, perhaps not this year, but soon, when confidence returns and 

the normal post-recession exuberance takes over and we can hardly wait!

2012 OFFICE MARKET OUTLOOK ::

Submarket
Rentable 

Area
Vacancy 
Rate %

Net 
Absorption 

SF

Under 
Construction 

SF

Average 
Asking 

Gross Lease 
Rate $ SF/YR

Availability 
Rate %

Airport North 3,884,044 16.0% 58,399 0 $17.27 18.7%

Airport South 2,690,153 18.0% (17,571) 0 $13.32 28.7%

Cool Springs/Brentwood 9,990,402 6.1% 277,520 175,000 $20.22 8.5%

Downtown 7,381,870 21.8% 98,544 0 $18.99 24.0%

Green Hills/21st/ Music Row 2,215,848 10.0% (5,340) 0 $21.88 11.4%

Metro Center 1,623,258 9.8% (456) 75,000 $16.52 11.6%

North Nashville 831,573 24.4% 0 0 $16.09 39.0%

West End/Belle Meade 3,562,210 5.0% (12,757) 0 $22.16 9.2%

Total 32,179,358 12.7% 398,339 250,000 $18.03 16.2%

4Q2011 Office Market Overview

Source: CBRE Research



industrialMarket

The Nashville industrial product base consists 

of over 163 million square feet of floor space 

located primarily in eight of the 13 counties of 

the Nashville MSA. This market includes 1,965 

industrial facilities of 10,000 square feet and 

above in size. “Bulk” facilities are referenced 

as buildings sized 250,000 square feet and 

above. The industrial base consists of three 

primary industrial categories or types of space. 

Warehouse/distribution accounts for 52% of the 

market, manufacturing comprises 39% of the 

market, and R&D/flex space represents 7% of 

the market.

ourPROFESSIONALS ::

brokerageSERVICES

Steve Preston	 Senior Vice President
Don Kent	 First Vice President
Clinton Gilbreath	 First Vice President 
Lee Black	 Senior Associate
Jeff Thomas	 Senior Associate
Shannon Lewis	 Marketing Specialist
Sonya Rucker	 Client Services Specialist
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VACANCY ::

Vacancy rates peaked in 2010 and began to fall in 2011. The Industrial market 

remained fairly stable throughout 2011. Starting out the year at 10.5% and edging 

down, closing the year at 10.4%, down 60 basis points from 4th quarter 2010. Border’s 

closing its Middle Tennessee distribution facility was the only large tenant vacancy that 

occurred in 2011. There were several bulk warehouse occupancies that occurred last 

year and began to slowly drive the vacancy rates down. The bulk warehouse sector 

posted a vacancy rate of 12.0%, falling 170 basis points from last year’s rate of 13.7%.  

Vacancy in the warehouse/distribution sector ended 2011 at 11.9%, down 230 basis 

points from this time last year.  While the vacancy rate for manufacturing facilities closed 

the year at 6.9%, a slight increase from 2010. It is predicted that we will continue to see 

a steady decline in vacancy in the year ahead. 

ABSORPtion ::

What a difference a year makes, the Nashville industrial leasing market had much 

better year than we predicted. The larger tenant vacancies were minimal and several 

unexpected deals over 250,000 square feet occurred the first half the year. The 2011 

year-end total of 2,694,011 square feet was a good start to dig us out of the negative 

2,004,015 square feet of red ink posted in 2010. The majority of 2011’s absorption 

occurred in the warehouse/distribution sector of the market. The Elm Hill Pike/I-40 

submarket posted the highest year-end net absorption, followed by Interchange City. 

A drastic change from 2010, this time last year both of these submarkets posted the 

majority of the red ink. All six submarkets closed out the year with black ink, again a 

nice change from the previous year. Third quarter 2011 was the brightest of the four 

quarters in the industrial market, posting 1,061,234 square feet of black ink. This was 

in large part due to Federated Department Store completing their 374,000 square-

foot expansion in the NE/1-65N Corridor, as well as several other significantly large 

transactions in the Elm Hill Pike/I40 and NE/I65 North Corridor submarkets. There were 

a few notable transactions each quarter, including GE’s 390,000 square-foot lease at  

648 Couchville Pike, brokered by CBRE; Amazon.com, Inc took 445,920 square feet 

at Park 840 and Griffin Technology’s 518,000 square-foot deal at 1706 Heil Quaker 

but the majority of the absorption was a result of expansions and 100,000 square-foot 

leases. As the market continues to recover from the recession, the outlook for 2012 is 

positive.
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2011 Industrial Net Absorption

Submarket 1Q11 2Q11 3Q11 4Q11

Allied Dr/I65 South 6.3% 6.4% 6.2% 6.3%

CBD/Polk Avenue 7.3% 7.6% 6.8% 6.9%

Elm Hill Pk/I40 East 20.3% 18.3% 16.9% 16.9%

Interchange City 11.6% 11.8% 13.5% 12.9%

MetroCenter/Cockrill Bend 5.3% 8.2% 8.0% 7.8%

Northeast/I65 North 7.7% 7.7% 6.9% 6.9%

Totals 10.5% 10.6% 10.6% 10.4%

Submarket 1Q11 2Q11 3Q11 4Q11 Total

Allied Dr/I65 South (39,180) (26,867) 28,877 85,554 48,384 

CBD/Polk Avenue 42,966 948 151,898 (9,462) 186,350 

Elm Hill Pk/I40 East (139,003) 554,349 666,635 14,419 1,096,400 

Interchange City 566,027 263,465 (469,739) 332,741 692,494 

MetroCenter/Cockrill Bend 84,443 (61,589) 30,824 26,161 79,839 

Northeast/I65 North (87,300) 405 652,739 24,700 590,544 

Totals 427,953 730,711 1,061,234 474,113 2,694,011 

Source: CBRE Research

Source: CBRE Research

Source: CBRE Research





Page 11

© 2012, CBRE, Inc.

2
0
12

 M
a

rk
e
t O

u
tlo

o
k

 N
a

sh
ville

INDUSTRIAL OUTLOOK 2012 ::

The Nashville Industrial market experienced greater absorption than expected in 2011, 

primarily in the distribution sector. While bulk product deliveries from 2009/2010 still remain 

available, no new construction on speculative distribution facilities occurred in 2011. A few 

distribution facilities over 250,000 square feet in size were delivered to the Nashville Industrial 

market in 2009 or 2010, and remain vacant and available. Several notable leasing and 

purchase transactions occurred including a 518,000 square foot facility leased by Griffin 

Technologies, and 390,000 square feet leased by General Electric. Two build-to-suit leases by 

Amazon will add one million square feet each to the inventory. Every submarket of Nashville 

showed positive absorption for the year with the Elm Hill Pike/I-40 area leading the way with 

more than 1,000,000 square feet. Greater absorption is expected in 2012 with Amazon 

occupying 2,000,000 square feet of build-to-suit space. 

Some tenant relocations occurred to gain operational and economic efficiencies, yet some 

such transactions being within the same market, do not constitute statistical absorption. The 

market absorption for 2011 was nearly 2.7 million square feet of industrial floor space for all 

product types. A significant portion of available floor space is due to older, larger buildings 

that became vacant during the year. Net absorption for Nashville was above expectations for 

2011 as user activity levels had diminished, and as several regional prospects went to cities 

having much greater vacancy. Market activity for 2012 looks promising,for both distribution 

and manufacturing companies. Large users considering new locations into this area could 

significantly improve the 2012 absorption statistics for Nashville. The Nashville MSA continues 

to have a lower vacancy level than that of several other mid-south markets. The Nashville 

area remains a desirable and competitive area for manufacturing, distribution and corporate 

relocations.

The manufacturing sector in middle Tennessee has remained relatively stable. Tennessee has 

seen some limited growth in new manufacturing commitments. Several automotive supplier 

and other plants will have a positive “ripple” effect on manufacturing sectors within Middle 

Tennessee. Among the most promising is the recent announcement of GM for a partial re-

use of its Spring Hill plant for new auto production. The Spring Hill plant is expected to 

have new assembly production by the fall of 2012. The leased investment sale of the Nissan 

Redistribution Center facility located at Couchville Pike and SR 840 was the leading single 

industrial income property sale for 2011, which was handled by CBRE. A portfolio sale by P. 

Morgan to Crow Holdings of almost 1,880,000 square feet at $31.88 per square foot also 

occurred in the 4th quarter of 2011. 



retailMarket

2011 was a predictable year in the retail market. 2009 

and 2010 were uneventful and with economic conditions 

still shaky last year, we didn’t expect to see much change. 

Investment sales saw an increase in activity and the leasing 

market began to see positive signs with vacancy rates 

declining, lease rates beginning to increase and absorption 

numbers remaining steady. The 2011 retail market didn’t 

disappoint but also didn’t excite many people. Consumer 

confidence remains low, although has increased over the 

past year and the most of the growth that we continue 

to see is in discount stores such as Dollar General and 

Tractor Supply, especially in the outskirts Nashville. High 

end retailers in the core submarkets such as Green Hills 

and West End continue to thrive and these submarkets as 

well as, Cool Springs/Franklin continue to see very little 

turnover and very low vacancy rates. 

ourPROFESSIONALS ::

brokerageSERVICES

Jim Foley	 Associate
Chandler Davis	 Client Services Specialist

investmentSALES

Paul Gaither	 Senior Vice President
Jim Morris	 Senior Vice President
Chandler Davis	 Client Services Specialist 
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CONSTRUCTION CON’T ::

The “construction pipeline” is still slim, and is expected to stay this way throughout 2012. There are currently several large retail properties under construction, including 

a 136,000 square-foot Sam’s Club at Indian Lake in Hendersonville and the 20,000 square-foot Shoppes of Dover Glen with a target completion date of first quarter 

2012, located in the Southeast Corridor. This proves construction remains slow and just like the industrial and office sectors, an increase of activity is not expected in the 

year ahead. 

Investment Activity ::

Retail investment activity increased significantly in the Nashville metropolitan area during 2011. Real Capital Analytics shows eight sales over $5 million whereas there were 

only three in all of 2010. The Mall at Green Hills tops the list in value although the actual allocated price for the asset is undisclosed due to it being part of a portfolio sale.  

The Crossings of Spring Hill – a Target anchored power center - sold for approximately $31 million and was the largest open air center to trade in the Nashville area.  

The Lowe’s anchored South Plaza shopping center at the corner of Old Hickory Blvd and Nolensville Road sold for slightly over $22 million. Four Publix anchored centers 

traded during the year in unrelated transactions that were all between $7 million and $12 million dollars. They included Greensboro Village in Gallatin, The Market at 

Victory Village in Murfreesboro, Harpeth Village in Bellevue, and McKay’s Mill in Franklin. The vacant and former Driver’s Way property in Cool Springs was also sold for 

$7,250,000 to CarMax.

There were approximately fifteen retail properties 

sold during 2011 for less than five million in the 

metropolitan area. These sales included several 

strips, drug stores, bank branches, and an 

automotive dealership.

 
 
2012 Retail Investment Outlook ::

Retail transaction volume should continue to grow substantially during the year 2012. This will be a result of lenders increasing their debt allocations, owners realizing that 

post recession pricing has become quite predictable, and continued lender pressure on reluctant sellers. Investor demands for core and class A properties with low risk will 

remain exceptionally strong due to pent-up capital demands and the most appealing debt options. Cap rates on these assets will stay at historically low levels.  Class B retail 

assets will have varying demand and financing options resulting in cap rates in the 8.5% to 9.75% range. Class C retail will see a wide range of cap rates between 10% and 

12%. The value of these properties will be heavily influenced by the availability of any debt and possibility of adding value through lease up and redevelopment. Properties 

under $5 million in this asset class will do better than larger ones due to their being more prospects for smaller deals and the larger buyers needing very high leveraged 

returns for their opportunistic funds. It is being reported that new CMBS delinquencies have finally dropped to a number that is less than those being resolved. If true, this 

signals that retail is finally headed back in a positive direction for market participants.   

Date Property Name Address City Price (mil)
Dec-11 The Mall at Green Hills 2126 Abbott Martin Rd. Nashville Undisclosed

Dec-11 The Crossings at Spring Hill Multiple Addresses Spring Hill $31.0 

Jun-11 Williamson Square 1113 Murfreesboro Rd. Franklin $27.1 

Oct-11 South Plaza Shopping Center 5580 Nolensville Rd. Nashville $22.3 

Jun-11 Watson Glenn Shopping Center 209 S. Royal Oaks Blvd. Nashville $21.7 

Mar-10 Oakwood Commons 4642-4724 Lebanon Pk. Hermitage $21.4 

Jun-11 Hazel Path Commons 393 E. Main St. Hendersonville $13.3 

Oct-11 Market at Victory Village 4167-4183 Franklin Rd. Murfreesboro $11.8 

2011 Significant Retail Sales in Nashville MSA

Source: Real Capital Analytics

*

*

*

*

*Entity Level Sales 



multi-familyMarket

The Nashville multi-housing market has now 

rebounded beyond pre-recessionary levels in 

terms of both occupancy and rents. There has 

been nominal supply delivered to the market 

over the course of the last few years, with just 

over 1,000 units delivered in 2011. That fact, 

coupled with strong job growth and reduced 

homeownership rates, has led to a rapid 

recovery in the Nashville apartment market. 

Average asking rents have grown nearly 12% 

since their 2009 lows, now topping $821 or 

$0.86 per square foot. Occupancy continues 

to tighten, now averaging 95.2% for all asset 

classes.

ourPROFESSIONALS ::

investmentSALES

steve Massey	 Executive Vice President
Russell Oldham	 Vice President
Carolyn Naumann	 Client Services Specialist





investmentMarket

For 2011 Nashville leasing fundamentals saw 

a dramatic improvement in both the office and 

industrial sectors. Positive office absorption 

of 650,000 square feet exceeded CBRE 

expectations by as much as 20%. However, 

the biggest surprise came from our industrial 

markets with 2.6 million square feet of positive 

absorption. This improvement in both sectors will 

continue to drive investors to Nashville looking 

to place money in non gateway markets that 

have a positive story for improving real estate 

leasing fundamentals. As evidence, Nashville 

experienced a higher velocity of new offerings 

and closed transactions, as compared to the last 

several years.

ourPROFESSIONALS ::

investmentSALES

Douglass Johnson	 Senior Vice President
Steve Preston	 Senior Vice President
Morgan Hillenmeyer	 Senior Associate
Chandler Davis	 Client Services Specialist
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OFFICE MARKET OVERVIEW ::

The office market got off to a strong start with two major sales in the first quarter. These two sales 

were the Lakeview Place 1, 2, and 3 portfolio and the sale of One Greenway in Cool Springs. 

Both sales reflected the stark differential in pricing yields for core office assets vs. non-core value 

adds.  The Duke owned, Lakeview Place Portfolio, traded at an attractive price per pound, due 

to project occupancy at closing of only 68.0%. The total purchase price was $26.6 million for 

370,000 square feet or $70/PSF.  A partnership between Birmingham investor, Harbert Corp 

and local investors Tom Smith and Terry Hollemann, were the buyers and Duke Realty was the 

seller. However, as a testament to a strong year end comeback by the Airport North Submarket, 

the project occupancy has improved by year end, from 68.0% to 90.0%. Other class A assets in 

the Airport North, saw similar leasing velocity, making this submarket the darling for 2011.  Many 

industry experts see the declining single digit occupancies in Brentwood/ Cool Springs and West 

End and continue to push more value conscious tenants to the Airport North submarket.  The 

other significant sale was the 164,000 square-foot , One Greenway Centre, the new regional 

headquarters for Jackson National Life, located in Cool  Springs. The owner, Crescent Resources 

sold this Class A single tenant, headquarters building at a price of $35.7 million or $218/PSF, to 

an out of state, corporate,  1031 buyer. The cap rate was reportedly below 7.0%. Lastly, the largest 

transaction of the year was the $42 million package sale of Crescent’s highly desirable 70 acre, 

Corporate Centre West office site and Corporate Center Nine, a 151,000 square-foot, Class A 

suburban office, to JP Morgan.   

Total Office sales for 2011 were $174 million, up from $29.2 million in 2010. The 2011 rise in 

office transactions bodes very well for 2012.  We are forecasting office sales for 2012 to be up by 

20.0% and should bring us in at typical historical levels of $200 million plus.

Vacancy ::

In fourth quarter 2011, Nashville ranked second out of 56 markets with the lowest suburban office 

vacancy at 10.0% and sixth with the lowest overall vacancy at 12.7%. 

caP RATES ::

According to Real Capital Analytics, the overall average office cap rates ranged from 6.5% to 

9.5% depending on the quality, size and location. Cap rates for Class A core submarkets like West 

End, Cool Springs/Brentwood continue to be at the lower end of the spectrum. However, generally 

speaking cap rates for Class B or value add are typically a little higher. 

Office Price per Foot

Markets with Lowest Office Vacancy Rates

METROPOLITIAN Office Vacancy

Manhattan, D/T            7.9

Cambridge   8.9

Washington DC D/T   9.8

Pittsburg 10.8

San Francisco 11.2

Nashville 12.7

San Jose 13.8

Virginia Northern 14.0

Oakland - East Bay 14.1

Suburban Office Vacancy

Cambridge             8.9

Nashville 10.0

Pittsburg 10.5

San Francisco 11.0

San Jose 12.1

St. Louis 13.7

Virginia Northern 14.0

Oakland - East Bay 14.8

Maryland - Suburban 14.9
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CAP Rate Averages

National Suburban Office Average                          8.2%*

Nashville Office Average                                    6.5%-9.5%

National Bulk Warehouse Average                          8.0%*  

Nashville Industrial Average                               9.0%-10.0%

02       03       04       05       06       07       08       09       10       11

Market Average US Average

Source: CBRE Research

Source: Real Capital Analytics

Source: Real Capital Analytics
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SALES VOLUME :: 2011 Closed Office Sales = $174,000,000

Total office sales volume in 2011 increased quite a bit when 

compared to 2010. Once again there were three large 

transactions; however the sales prices were dramatically 

higher and there were also several smaller properties that 

changed hands. According to Real Capital Analytics all the 

office sale transactions in 2011 totaled $174,000,000; a 

significant increase over last year’s $29,200,000. In addition 

to this, we also saw a large increase in total square footage 

traded. The average (weighted) price per square foot as of 

third quarter 2011 was $152/PSF.

INDUSTRIAL MARKET OVERVIEW ::

LEASING ::

Today in Nashville the number of Distribution and Manufacturing/Light Assembly new users (market Velocity), of approximately 100,000 square feet or greater, 

actually looking for space to lease or purchase has remained low over the past few years. The total square footage of the tenants in the market decreased from 2010, 

but we saw an increase in the number of deals that were actually completed. Of those deals there were several over 250,000 square feet, which we haven’t seen in 

a few years.

INVESTMENT SALES:::

The Nashville investment market sales of Class A Bulk buildings was relatively slow thru to mid-2011. However, in the second half of 2011, things changed: 

Nashville Bulk Industrial saw the sale of 4 million square feet, totaling $130 million of investment. 

Crow Holdings, from Dallas, purchased a portfolio of six buildings JPMorgan, SouthPark Buildings 

B, C, D, and G in Smyrna, and Centre Pointe 1 and 2 in LaVergne totaling approximately 2 million 

square feet; Bridgestone North America purchased their 982,000 square-foot distribution center in 

Commerce Farms from DCT and Panattoni purchased the 456,500 square-foot Commerce Farms 3 

from JPMorgan; and, Exeter Property Group, from Pennsylvania, purchased the Pinchal & Company 

portfolio, of which approximately 650,000 square feet are in the Nashville area. There were two sales in 

first half of 2011 of class A “bulk” buildings of 100,000 SF or more; Jupiter Band Instruments, exercised 

a purchase option of $6.2 million for 100,000 square feet at Beckwith Farms, 12020 Eastgate Blvd., Mt. 

Juliet, June 2011; and WhiteRock REIT purchased from Founders Group (formerly Opus) the 717,000 

square-foot Nissan Parts Distribution Center on Couchville Pike, Mt Juliet, for $39 million, July 2011. 
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Nashville Market Numbers :: 2011

• Total Nashville Investments:  $1,003,895,166

• Total Office Investments:  $174,000,000

• Total Industrial Investments: $164,461,153

• Total Retail Investments:  $222,592,635

• Total Apartment Investments: $330,000,000
Source: Real Capital Analytics

Source: Real Capital Analytics

Source: Real Capital Analytics
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caP RATES ::

In Nashville today, the cap rate range for stabilized Class A bulk buildings ranges from 9.0% 

to 10.0% based upon market rental rates which provides a price/SF range of $28.00/PSF to 

$33.00/PSF.  The factors driving the cap rate for Class A Bulk buildings are the following: length 

of lease term, building location, lease rate compared to market, single-tenant vs. multi-tenant 

and total price per square foot as compared to replacement cost. The anomaly in the market, 

the Nissan DC, traded at an all time high of $54.30/PSF, or at a 7.5% cap rate range, due to 

the credit quality of Nissan and the long remaining lease term.  

SALES VOLUME :: 2011 Closed Industrial Sales=$164,460,000

 

According to Real Capital Analytics, total industrial volume 

in 2011 consisted of 19 transactions, totaling over $164 

million, which is a 56% increase over last year. In 2011, 

the average (weighted) price per foot was $45.00/PSF, as 

compared to $34.00/PSF in 2009. The most noteworthy sale 

in 2011 was the Nissan Distribution Center that sold for $39 

million, brokered by CBRE.

Nashville Industrial Velocity :: 2006-2011

Industrial Sales Annual Volume
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Nissan Distribution Center
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© Copyright 2012 CBRE Statistics contained herein may represent a different data set than that used to generate National Vacancy and Availability Index statistics published 
by CBRE Corporate Communications or CBRE’s research and econometric forecasting unit, CBRE Econometric Advisors. Information herein has been obtained from sources 
believed reliable. While we do not doubt its accuracy, we have not verified it and make no guarantee, warranty or representation about it. It is your responsibility to 
independently confirm its accuracy and completeness. Any projections, opinions, assumptions or estimates used are for example only and do not represent the current or 
future performance of the market. This information is designed exclusively for use by CBRE clients, and cannot be reproduced without prior written permission of CBRE.
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